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Industry experts share their insight and tell you why:
Unified managed accounts represent the future of the managed
money industry.

"No other platform offers so many options and can be customized to meet the
needs of so many different types of investors," says one of the nation's most
prominent money managers. "We are able to address awide variety of

investment needs with a single product.” (Chapter Mutual fund wrap accounts are
enjoying aresurgence in popularity.

"With mutual fund advisory accounts, advisors can develop a consolidated
strategy for their clients utilizing mutual funds," explains one top executive at a
leading investment bank. "Investors know that proper asset allocation produces
better results." (Chapter 3)

Exchange-traded funds have exploded in popularity with

clients and advisors.

"ETFs have changed the landscape by offering financial advisors a new way to
diversify their clients portfolios,” says the national sales manager of one of the
world's largest ETF providers. "Advisors can fully diversify across all asset
classes." (Chapter 4)

Client demand is fueling the growth of alternative investments.

"Larger clients are asking for these types of investments," says one director of
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investment consulting solutions at one of Americas largest banks.
"Diversification to minimize risk is the key incentive for adding alternative
investments to a portfolio." (Chapter 4)

They'll also teach you how to:

*

Determine if managed account solutions are right for you, your practice, and your
clients

*

Transform your financial advisory practice into a wealth management business

*

Differentiate yourself from other advisors

*

Develop arecurring revenue stream that will enable you to grow your business

*

Attract new clients and capture additional assets from existing clients

*

Conduct successful client meetings and host seminars that get results

*

Position yourself as a provider of managed account solutions and partner
effectively with other advisors, allied professionals, and the media
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Unified managed accounts represent the future of the managed

money industry.

"No other platform offers so many options and can be customized to meet the needs of so many different
types of investors," says one of the nation's most prominent money managers. "We are able to address awide
variety of investment needs with a single product.” (Chapter Mutual fund wrap accounts are enjoying a
resurgence in popularity.

"With mutual fund advisory accounts, advisors can develop a consolidated strategy for their clients utilizing
mutual funds," explains one top executive at aleading investment bank. "Investors know that proper asset
alocation produces better results.” (Chapter 3)

Exchange-traded funds have exploded in popularity with

clients and advisors.

"ETFs have changed the landscape by offering financial advisors a new way to diversify their clients
portfolios,” says the national sales manager of one of the world'slargest ETF providers. "Advisors can fully
diversify across all asset classes.” (Chapter 4)

Client demand is fueling the growth of alternative investments.

"Larger clients are asking for these types of investments," says one director of investment consulting
solutions at one of America's largest banks. "Diversification to minimize risk is the key incentive for adding

aternative investmentsto a portfolio." (Chapter 4)

They'll aso teach you how to:

*

Determine if managed account solutions are right for you, your practice, and your clients

*

Transform your financial advisory practice into awealth management business

*



Differentiate yourself from other advisors

*

Develop arecurring revenue stream that will enable you to grow your business

*

Attract new clients and capture additional assets from existing clients

*

Conduct successful client meetings and host seminars that get results

*

Position yourself as a provider of managed account solutions and partner effectively with other advisors,
allied professionals, and the media
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Editorial Review
From the Inside Flap

While the amount of assets held in separately managed accounts has more than doubled over the past five
years, this growth palesin comparison to what lies ahead. Over the next five years, the first wave of retiring
baby boomers—the richest class of peoplein world history—will fuel the need for financial advisors who
can provide consolidated wealth management solutions for complex financial needs, from innovative
investments ideas and risk management recommendations to tax-sensitive planning tips. The only platform
that can provide all of these services is the managed account.

The New Managed Account Solutions Handbook is the definitive reference guide for wealth managers who
want to expand their financial advisory practices, attract high-net-worth clients, and establish recurring
revenue streams. With a Foreword by Christopher L. Davis, President of the Money Management
Institute—the national organization representing the managed account solutions industry—this reliable
resource will quickly enhance your understanding of this discipline.

Throughout these pages, renowned industry pioneer Steve Gresham and Money Management Institute
executive Arlen Oransky discuss the strategies of professionals who have successfully integrated managed
account solutions into their businesses and gather insights from undisputed |eaders of thisindustry.

Divided into twelve easily accessible chapters—which can be read independently of each other—The New
Managed Account Solutions Handbook:

- Provides an overview of the managed account industry from its originsin pension reform legislation to the
new options being offered today

- Details the advantages of managed account solutions and offers advice on how to determine if managed
accounts are right for your practice

- Outlines ways to build on your managed account success and explores what the future might hold for the
industry

- And much more

Managed account solutions represent a higher level of service for the investment side of your client
relationships, alowing you to focus more time on the vital areas of client service and attend to the overall
wealth needs of your best clients. With this book as your guide, you'll discover why managed account
solutions should be an integral part of your financial advisory practice and learn how to transform your
practice from the outdated, commission-driven model of yesterday to the fee-based, professional practice of
the future.

From the Back Cover
Industry experts share their insight and tell you why:

Unified managed accounts represent the future of the managed



money industry.

"No other platform offers so many options and can be customized to meet the needs of so many different
types of investors," says one of the nation's most prominent money managers. "We are able to address awide
variety of investment needs with a single product.” (Chapter Mutual fund wrap accounts are enjoying a
resurgence in popularity.

"With mutual fund advisory accounts, advisors can develop a consolidated strategy for their clients utilizing
mutual funds," explains one top executive at aleading investment bank. "Investors know that proper asset
allocation produces better results.” (Chapter 3)

Exchange-traded funds have exploded in popularity with
clients and advisors.

"ETFs have changed the landscape by offering financial advisors a new way to diversify their clients
portfolios,” saysthe national sales manager of one of the world's largest ETF providers. "Advisors can fully
diversify across all asset classes.” (Chapter 4)

Client demand is fueling the growth of alternative investments.

"Larger clients are asking for these types of investments," says one director of investment consulting
solutions at one of America's largest banks. "Diversification to minimize risk is the key incentive for adding
aternative investmentsto a portfolio." (Chapter 4)

They'll aso teach you how to:

- Determine if managed account solutions are right for you, your practice, and your clients

- Transform your financial advisory practice into a wealth management business

- Differentiate yourself from other advisors

- Develop arecurring revenue stream that will enable you to grow your business

- Attract new clients and capture additional assets from existing clients

- Conduct successful client meetings and host seminars that get results

- Position yourself as a provider of managed account solutions and partner effectively with other advisors,
allied professionals, and the media
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Stephen D. Gresham is Executive Vice President and Director of Retail Markets for Phoenix Investment
Partners, Ltd., the $42 billion asset-management division of The Phoenix Companies. Prior to joining
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Affluent Investor. Gresham serves on the Board of Governors at the Money Management Institute and isa
founding board member of the International Money Management Institute.

Arlen S. Oransky is Vice President of the Money Management Institute, the national organization
representing the managed account solutions industry. He leads the organization's membership acquisition
and retention efforts. Oransky has over twenty-five years experience in the financial services industry
working with leading advisors and has served as senior vice president for Weiss, Peck & Greer Investments
and as vice president and product manager for TIAA-CREF.



Users Review
From reader reviews:
Crystal Dewitt:

The book The New Managed Account Solutions Handbook: How to Build Y our Financial Advisory Practice
Using Managed Account Solutions make you feel enjoy for your spare time. Y ou need to use to make your
capable much more increase. Book can to be your best friend when you getting anxiety or having big
problem using your subject. If you can make looking at a book The New Managed Account Solutions
Handbook: How to Build Y our Financial Advisory Practice Using Managed Account Solutions being your
habit, you can get more advantages, like add your own personal capable, increase your knowledge about
some or all subjects. Y ou can know everything if you like open up and read a e-book The New Managed
Account Solutions Handbook: How to Build Y our Financial Advisory Practice Using Managed Account
Solutions. Kinds of book are several. It means that, science reserve or encyclopedia or other individuals. So,
how do you think about this reserve?

Bella Singer:

The reserve with title The New Managed Account Solutions Handbook: How to Build Y our Financial
Advisory Practice Using Managed Account Solutions posesses alot of information that you can understand
it. You can get alot of profit after read this book. This particular book exist new knowledge the information
that exist in this guide represented the condition of the world right now. That isimportant to yo7u to be
aware of how the improvement of the world. This book will bring you inside new era of the glowbal growth.
Y ou can read the e-book on the smart phone, so you can read the idea anywhere you want.

Todd Voss:

In this period globalization it isimportant to someone to acquire information. The information will make
professionals understand the condition of the world. The healthiness of the world makes the information
quicker to share. You can find alot of sourcesto get information example: internet, paper, book, and soon.

Y ou can view that now, alot of publisher this print many kinds of book. The actual book that recommended
for you is The New Managed Account Solutions Handbook: How to Build Y our Financial Advisory Practice
Using Managed Account Solutions this e-book consist alot of the information with the condition of this
world now. This specific book was represented how do the world has grown up. The dialect styles that writer
valueto explain it is easy to understand. The writer made some investigation when he makes this book.
Honestly, that is why this book suitable all of you.

Brandy Brobst:

Beside thiskind of The New Managed Account Solutions Handbook: How to Build Y our Financial Advisory
Practice Using Managed Account Solutions in your phone, it can give you away to get closer to the new
knowledge or facts. The information and the knowledge you might got hereis fresh from oven so don't
possibly be worry if you feel like an older people live in narrow community. It is good thing to have The
New Managed Account Solutions Handbook: How to Build Y our Financial Advisory Practice Using



Managed Account Solutions because this book offers to you personally readable information. Do you often
have book but you do not get what it's about. Oh come on, that won't happen if you have this inside your
hand. The Enjoyable arrangement here cannot be questionable, such as treasuring beautiful island. Use you
still want to miss the item? Find this book and read it from today!
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